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ITEM 2.02 RESULTS OF OPERATIONS AND FINANCIAL CONDITION

On October 29, 2025, NN, Inc. (the “Company”) issued a press release announcing the Company’s financial results for the quarter ended September 30, 2025. The full text of the press release is furnished as Exhibit 99.1 to this
Current Report on Form 8-K (the "Current Report").

Pursuant to the rules and regulations of the U.S. Securities and Exchange Commission (the “SEC”), the information furnished pursuant to Item 2.02 of this Current Report (including Exhibit 99.1) is deemed to have been
furnished and shall not be deemed to be “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the "Exchange Act"), or otherwise subject to the liabilities of that section. Such information shall not be
incorporated by reference into any filing of the Company, whether made before or after the date hereof, regardless of any general incorporation language in such filing.

ITEM 7.01 REGULATION FD DISCLOSURE
On October 29, 2025, the Company posted a supplemental presentation to its website, https:/investors.nninc.com/, which will be presented during its quarterly investor conference call on October 30, 2025, at 9:00 a.m. ET. The
supplemental presentation is included as Exhibit 99.2 to this Current Report.

Pursuant to the rules and regulations of the SEC, the information furnished pursuant to Item 7.01 of this Current Report (including Exhibit 99.2) is deemed to have been furnished and shall not be deemed to be “filed” for
purposes of Section 18 of the Exchange Act or otherwise subject to the liabilities of that section. Such information shall not be incorporated by reference into any filing of the Company, whether made before or after the date hereof,
regardless of any general incorporation language in such filing.

ITEM 9.01 FINANCIAL STATEMENTS AND EXHIBITS
(d)  Exhibits.

Exhibit
No. Description of Exhibit
99.1 i
99.2 Third Quarter 2025 Investor Presentation

104 Cover Page Interactive Data File (embedded within the Inline XBRL document)
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signed on its behalf by the undersigned hereunto duly authorized.
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Name: Christopher H. Bohnert
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FOR IMMEDIATE RELEASE
NN, INC. REPORTS THIRD QUARTER 2025 RESULTS
Business delivers improvements across operating income, margin performance, free cash flow, and Power Solutions segment sales growth
Strategic value creation actions fully underway with active M&A program and preferred equity refinancing initiative
Softness in global automotive markets has created opportunity for closure of the final high-cost, unprofitable plant in NN’s 5-year plan

CHARLOTTE, N.C., October 29, 2025 — NN, Inc. (NASDAQ: NNBR) (“NN” or the “Company”), a global diversified industrial company that engineers and manufactures high-precision
components and assemblies, today reported results for the third quarter ended September 30, 2025.

Third Quarter Highlights: (results from continuing operations compared with prior year, where comparisons are noted)
¢ Net sales of $103.9 million, down 8.5%; Power Solutions grew 4.7%, and Mobile Solutions declined 16.4%.
o Proforma net sales down 4.4% after accounting for rationalization of unprofitable business.
« Gross margin improved to $17.5 million (16.8% of sales) and adjusted gross margin improved to $19.6 million (18.8% of sales), up from $16.5 million (14.5%) and $18.6 million (16.3%),
respectively, due to net sales growth in Power Solutions, and a successful continuous improvement cost-reduction program.
« Operating loss of $2.2 million improved versus $3.8 million, and adjusted operating income improved to $4.0 million versus adjusted operating income of $1.3 million.
* Adjusted EBITDA improved to $12.4 million and 11.9% margin rate versus $11.6 million and 10.2% margin rate.
* Free cash flow improved to $9.1 million; NN has seen step change in working capital, strengthening cash flow performance.

New Business Wins
« Third quarter wins of $11.3 million, led by strategic wins in North America auto, fire protection and aerospace & defense products.
*  Wins of $44.4 million through the third quarter; underway with launch of new programs with $48 million expected run-rate value.
« NN has taken aggressive actions in the third quarter to address future organic net sales growth. The Company has strategically expanded its electrical leadership and commercial team
with technical and commercial additions.



Harold Bevis, President and Chief Executive Officer, said, “NN maintained its advancement program during the quarter, balanced around growth in targeted areas, rationalization of
underperforming business, cost optimization, and cash management. We delivered another quarter of strong progress, as our transformation plan generated measurable improvement to our
business fundamentals, while driving higher operating income, improved gross and adjusted EBITDA margins, and positive free cash flow performance. While certain global automotive markets
remain soft in base volumes along with some new program pushouts, we are seeing better forward forecasts and tangible benefits from prior program wins, which are helping to counterbalance
persistent macro pressures.”

“We are nearing the completion of the rationalization of unprofitable legacy Mobile Solutions business, with one plant consolidation remaining. We have been mindful of the cash flow
requirements of these activities but remain persistent on our continued actions. Along with diligent cost management, our operational efficiency initiatives and our commercial growth are taking
hold while we can see market inflections in 2026, particularly in North America auto, Europe auto and North America commercial vehicle markets.”

Bevis continued, “Our commercial engine and new business program continues to both deliver results and expand in breadth. We remain on track to achieve our 2025 and multi-year growth
objectives. We are launching approximately $48 million of new programs in 2025, and as these programs ramp up and scale, alongside our robust pipeline, they will serve to further strengthen
our foundation and position NN for solid top-line growth in 2026 and beyond. Additionally, we fundamentally increased the size and breadth of our Electrical, Medical and Defense commercial
team with key new hires in the quarter.”

“In the quarter, our organization turned a corner in cash flow generation, driven by diligent operational and cost leadership, combined with a clear step-change in working capital management.
These are structural changes which we will carry forward, and as our sales ramp from new program launches on previously won programs, we will translate operating leverage into improved
earnings power and materially improved returns.”

Bevis concluded, “In parallel with our ongoing operational agenda, we are underway on several strategic fronts aimed at enhancing and unlocking shareholder value. We are actively evaluating
multiple acquisition opportunities to scale up the organization through an aggressive M&A program while incorporating the refinancing of our preferred stock. We are taking decisive action to
position the company for greater financial flexibility and improved common equity accretion. NN’s transformation is advancing on multiple fronts—commercially, operationally, and strategically—
and our focus remains squarely on creating sustainable, long-term value for our shareholders and stakeholders.”

Third Quarter Results

Net sales were $103.9 million, a decrease of 8.5% compared to the third quarter of 2024 net sales of $113.6 million, primarily due to the rationalization of underperforming Mobile Solutions
business and plants, and lower volumes. These net sales decreases were partially offset by higher precious metal pass-through pricing in the Power Solutions business, new business launches
and favorable foreign exchange effects.

The company is underway remaking the Mobile Solutions business profile with initiatives in medical products, industrial products and is launching over 100 new business programs in 2025, along
with the benefits of higher metal pass-through pricing. Loss from operations for the third quarter of 2025 was $2.2 million, an improvement of 40.1% compared to the third quarter of 2024 loss
from operations of $3.8 million.

Third Quarter Adjusted Results

Adjusted income from operations for the third quarter of 2025 was $4.0 million compared to adjusted income from operations of $1.3 million for the same period in 2024. Adjusted EBITDA was
$12.4 million, or 11.9% of sales, compared to $11.6 million, or 10.2% of sales, for the same period in 2024. The improvement in adjusted income from operations and adjusted EBITDA was
driven by the impacts of cost reduction initiatives and higher precious metal pass-through pricing.

Adjusted net loss was $0.3 million, or $(0.01) per diluted share, compared to adjusted net loss of $2.5 million, or $(0.05) per diluted share, for the same period in 2024. Free cash flow was a
generation of cash of $9.1 million compared to a generation of cash of $0.3 million for the same period in 2024.



Power Solutions

Net sales for the third quarter of 2025 were $44.9 million compared to $42.9 million in the same period in 2024.

The increase is primarily due to higher precious metal pass-through pricing, partially offset by lower sales volumes. Income from operations was $5.4 million compared to income from operations
of $2.5 million for the same period in 2024, primarily due to improved margins and lower operating costs from headcount reductions.

Adjusted income from operations was $8.1 million compared to $5.2 million in the third quarter of 2024. The increase in adjusted income from operations was primarily due to favorable product
mix, and lower operating costs.

Mobile Solutions

Net sales for the third quarter of 2025 were $59.1 million compared to $70.7 million in the third quarter of 2024. The decrease in sales was primarily due to the rationalization of underperforming
business and plants, and lower volumes. Loss from operations was $2.9 million compared to loss from operations of $1.4 million for the same period in 2024, primarily due to lower net sales,
partially offset by lower depreciation expense.

Adjusted income from operations was $0.3 million compared to adjusted income from operations of $0.9 million in the third quarter of 2024. The decrease in adjusted income from operations was
primarily due to lower sales volumes, partially offset by lower operating costs.

2025 Outlook
NN is adjusting its full-year 2025 guidance for net sales, while reiterating the existing ranges on adjusted EBITDA, free cash flow, and new business wins, again guiding to the low-end of its
ranges due to market uncertainties.

* Net sales to range between $420 to $440 million

« Adjusted EBITDA to range between $53 to $63 million

* Free cash flow to range between $14 to $16 million; guidance assumes receipt of CARES Act refund in 2025
* New business wins to range between $60 to $70 million

2026 Outlook
NN expects to have an improving core markets outlook in 2026, supporting net sales growth and profitability.

* North American passenger vehicle production outlooks showing some signs of improvement

« Commercial vehicle production is forecast to improve in the second half of 2026

« Defense and electronics markets are forecast to continue growing for multiple years

« Some remaining legacy NN minimal-profit auto business will be rationalized, and this multi-year program will be completed
« Over $60 million of new business launches and ramp-ups already in the 2026 forecast

« Metal costs are forecast to continue to climb and plateau, causing year-over-year increases again

« Some improvement in US home building rates, will benefit NN’s Power Solutions segment



Conference Call

NN will discuss its results during its quarterly investor conference call on October 30, 2025, at 9 a.m. ET. The call and supplemental presentation may be accessed via NN's website,
www.nninc.com. The conference call can also be accessed by dialing 1-877-255-4315 or 1-412-317-6579. For those who are unavailable to listen to the live broadcast, a replay will be available
shortly after the call.

NN discloses in this press release the non-GAAP financial measures of adjusted income (loss) from operations, adjusted EBITDA, adjusted EBITDA margin, adjusted net income (loss), adjusted
net income (loss) per diluted common share, and free cash flow. Each of these non-GAAP financial measures provides supplementary information about the impacts of acquisition, divestiture
and integration related expenses, foreign-exchange impacts on inter-company loans, reorganizational and impairment charges.

The financial tables found later in this press release include a reconciliation of adjusted income (loss) from operations, adjusted operating margin, adjusted EBITDA, adjusted EBITDA margin,
adjusted net income (loss), adjusted net income (loss) per diluted share, free cash flow to the U.S. GAAP financial measures of income (loss) from operations, net income (loss), net income
(loss) per diluted common share, and cash provided (used) by operating activities.



About NN, Inc.

NN, Inc., a global diversified industrial company, combines advanced engineering and production capabilities with in-depth materials science expertise to design and manufacture high-precision
components and assemblies for a variety of markets on a global basis. Headquartered in Charlotte, North Carolina, NN has facilities in North America, South America, Europe and China. For
more information about the company and its products, please visit www.nninc.com.

This press release contains express and lmplled forward -looking statements within the meaning of the Private Securities Litigation Reform Act of 1995, including statements regarding our financial outlook for the full year of f iscal 2025, the impact of, and our ability to
execute, our and b and the potential impact tariffs, high interest rates, high metal costs and additional economic uncertainties may have on our financial and results of Forward-looking statements generally
will be accompanied by words such as “anticipate,” “believe,” “could,” “estimate,” “expect,” “forecast,” “growth,” “gquidance,” “intend,” “may,” “will,” “possible,” ‘potential,” “predict,” “project’, “trajectory” or other similar words, phrases or expressions. Forward-looking
statements involve a number of risks and uncertainties that are outside of management’s control and that may cause actual results to be materially different from such statements. Such factors include, among others, general economic conditions and economic
conditions in the industrial sector; the potential impacts of tariffs on the U.S. economy, the economy of other countries in which we conduct operations and our industry, as well as the potential implications and ramifications of tariffs on our business and the local and
global supply chains supporting the same, and our ability to mitigate any adverse impacts of such; competitive influences; risks that current customers will commence or increase captive production; risks of capacity underutilization; quality issues; material changes in
the costs and ilability of raw ic, social, political and geopolitical instability, military conflict, currency fluctuation, and other risks of doing business outside of the United States; inflationary pressures and changes in the cost or availability of
materials, supply chain shortages and dlsruptmns the availability of labor and labor disruptions along the supply chain; our dependence on certain major customers, some of whom are not parties to long-term agi (and/or are i on short notice); the
impact of acquisitions and divestitures, as well as expansion of end markets and product offerings; our ability to hire or retain key personne/ the Ievel of our indebtedness; the restr/ct/ons ined in our debt ; our ability to obtain financing at favorable
rates, if at all, and to refinance existing debt as it matures; our ability to secure, maintain or enforce patents or other appropriate pr« for our property; ty of policies and actions after recent U.S. elections in respect to global
trade, tariffs and international trade agreements; and cyber liability or potential liability for breaches of our or our service providers’ information technology systems or business operations disruptions. The foregoing factors shou/d not be conslrued as exhaustlve and
should be read in conjunction with the sections entitled “Risk Factors” and “Management’s Discussion and Analysis of Financial Condition and Results of Operations” included in the Company’s filings made with the U.S. C . Any
forward-looking statement speaks only as of the date of this press release and are based on information available to NN at the time those statements are made and/or management's good faith belief as of that time with respecr to future events The Company
undertakes no obligation to publicly update or review any forward-looking statement, whether as a result of new information, future developments or otherwise, except as required by law. New risks and uncertainties may emerge from time to time, and it is not possible
for the Company to predict their occurrence or how they will affect the Company. The Company qualifies all forward-looking by these i Yy

With respect to any non-GAAP financial measures included in the following document, the accompanying information required by SEC Regulation G can be found in the back of this document or in the “Investors” section of the Company’s web site, www.nninc.com,
under the heading “News & Events” and subheading “Presentations.”

Investor & Media Contacts:
Joe Caminiti or Stephen Poe
NNBR@alpha-ir.com
312-445-2870

Financial Tables Follow



NN, Inc.

Cond d C lidated S of Operations and Comprehensive Income (Loss)
(Unaudited)
Three Months Ended Nine Months Ended
September 30, September 30,

(in thousands, except per share data) 2025 2024 2025 2024
Net sales $ 103,882 § 113,587 § 317492 § 357,777
Cost of sales (exclusive of depreciation and amortization shown separately below) 86,410 97,131 267,755 299,474
Selling, general, and administrative expense 11,059 10,257 34,325 37,116
Depreciation and amortization 9,064 10,844 26,756 35,152
Other operating income, net (404) (895) (2,843) (3,285)
Loss from operations (2,247) (3,750) (8,501) (10,680)
Interest expense 5,666 5,404 16,517 16,643
Loss on extinguishment of debt — — 3,007 —
Other income, net (70) (5,315) (2,858) (4,623)
Loss before provision for income taxes and share of net income from joint venture (7,843) (3,839) (25,167) (22,700)
Provision for income taxes (815) (903) (2,898) (1,194)
Share of net income from joint venture 1,979 2,185 6,599 6,597
Net loss $ (6,679) § (2,557) $ (21,466) $ (17,297)
Other comprehensive income (loss):

Foreign currency transaction gain (loss) 806 3,970 8,385 (1,763)

Reclassification adjustments from the interest rate swap included in net loss, net of tax — (109) — (1,007)
Other comprehensive income (loss) $ 806 $ 3,861 $ 8,385 § (2,770)
Comprehensive income (loss) $ (5,873) $ 1,304 $ (13,081) $ (20,067)
Basic and diluted net loss per share $ 0.23) § 0.13) $ 0.72) $ (0.59)
Shares used to calculate basic and diluted net loss per share 49,605 48,997 49,373 48,522



(in thousands, except per share data)
Assets
Current assets:
Cash and cash equivalents
Accounts receivable, net
Inventories
Income tax receivable
Prepaid assets
Other current assets
Total current assets
Property, plant and equipment, net
Operating lease right-of-use assets
Intangible assets, net
Investment in joint venture
Deferred tax assets
Other non-current assets
Total assets

Liabilities, Preferred Stock, and Stockholders’ Equity

Current liabilities:
Accounts payable
Accrued salaries, wages and benefits
Income tax payable
Current maturities of long-term debt
Current portion of operating lease liabilities
Other current liabilities
Total current liabilities
Deferred tax liabilities
Long-term debt, net of current maturities
Operating lease liabilities, net of current portion
Other non-current liabilities
Total liabilities
Commitments and contingencies
Series D perpetual preferred stock
Stockholders' equity:
Common stock
Additional paid-in capital
Accumulated deficit
Accumulated other comprehensive loss
Total stockholders’ equity

Total liabilities, preferred stock, and stockholders’ equity

1 C

NN, Inc.

Tidated Ral

(Unaudited)

Sheets

September 30, December 31,
2025 2024

$ 12215 $ 18,128
63,037 61,549

63,486 61,877

13,152 12,634

3,938 2,855

14,111 10,519

169,939 167,562

161,887 162,034

36,197 39,317

34,194 44,410

39,485 34,971

1,329 1,329

7,931 7,270

$ 450,962 § 456,893
$ 46,728 § 38,879
14,797 19,915

449 659

5,487 5,039

6,158 6,038

17,292 13,382

90,911 83,912

4,407 4,969

149,376 143,591

38,380 42,291

10,969 14,111

294,043 288,874

107,350 93,497

502 499

443,936 455,811
(355,087) (333,621)
(39,782) (48,167)

49,569 74,522

$ 450,962 § 456,893




(in thousands)
Cash flows from operating activities
Net loss
Adjustments to reconcile net loss to net cash provided by operating activities:
Depreciation and amortization
Amortization of debt issuance costs and discount
Paid-in-kind interest
Loss on extinguishment of debt
Total derivative loss (gain), net of cash settlements
Share of net income from joint venture, net of cash dividends received
Gain on sale of business
Share-based compensation expense
Deferred income taxes
Other
Changes in operating assets and liabilities:
Accounts receivable
Inventories
Other operating assets
Income taxes receivable and payable, net
Accounts payable
Other operating liabilities
Net cash provided by operating activities
Cash flows from investing activities
Acquisition of property, plant and equipment
Proceeds from sale of property, plant, and equipment
Net cash provided by (used in) investing activities
Cash flows from financing activities
Proceeds from asset backed credit facilities
Repayments of asset backed credit facilities
Proceeds from term loans and other long-term debt
Repayments of term loans and other long-term debt
Cash paid for debt issuance costs
Proceeds from sale-leaseback of equipment
Proceeds from sale-leaseback of land and buildings
Repayments of financing obligations
Other
Net cash used in financing activities
Effect of exchange rate changes on cash flows
Net change in cash and cash equivalents
Cash and cash equivalents at beginning of year
Cash and cash equivalents at end of quarter

dC

NN, Inc.

dated S

(Unaudited)

of Cash Flows

Nine Months Ended

September 30,
2025 2024
(21,466) $ (17,297)
26,756 35,152
1,255 1,718
2,148 2,064
3,007 —
(2,109) 582
(3.551) (6,597)
— (7,154)
2,377 2,347
(481) 477
(363) (658)
506 (3.957)
533 (1,916)
3,171) (2.873)
(690) (1,078)
7,629 1,794
(5.256) 2,739
7,124 4,389
(11,058) (15,352)
1,837 266
(9.221) 1914
37,000 38,000
(42,400) (38,000)
119,234 —
(116,583) (37,320
(3.553) (746)
989 8,324
4,300 16,863
13) (492)
(3.351) (2,262)
(5.277) (15,633)
1,461 (124)
(5,913) (9,454)
18,128 21,903
12215 § 12,449




Reconciliation of GAAP Gross Profit to Non-GAAP Gross Profit and Gross Margin

Three Months Ended
September 30,

(in thousands) 2025 2024

Net sales $ 103,882 $ 113,587
Cost of sales (exclusive of depreciation and amortization) 86,410 97,131
GAAP gross profit 17,472 16,456
Personnel costs (1) 1,294 465
Facility costs (2) — 866
Other 772 778
Adjusted gross profit (a) $ 19,538 $ 18,565
Adjusted gross margin (3) 18.8 % 16.3 %

(1) Personnel costs include recruitment, retention, relocation, and severance costs

(2) Facility costs include costs of opening / closing facilities and relocation / exit of manufacturing operations

(3) Non-GAAP adjusted gross margin = Non-GAAP adjusted gross profit / GAAP net sales



Reconciliation of GAAP Income (Loss) from Operations to Non-GAAP Adjusted Income (Loss) from Operations

(in thousands) Three Months Ended September 30, (in thousands) Three Months Ended September 30,
NN, Inc. Consolidated 2025 2024 Mobile Solutions 2025 2024
GAAP loss from operations $ (2,247) $ (3,750) GAAP loss from operations $ (2,854) $ (1,441)
Professional fees 155 22 Personnel costs (1) 1,681 598
Personnel costs (1) 2,075 734 Facility costs (2) 661 858
Facility costs (2) 661 874 Amortization of intangibles 838 838
Amortization of intangibles 3,405 3,405 Non-GAAP adjusted income from operations (b) $ 326 $ 853
Non-GAAP adjusted income from operations (b) $ 4,049 $ 1,285

Share of net income from joint venture 1,979 2,185
Non-GAAP adjusted operating margin (3) 3.9% 1L1% Non-GAAP adjusted income from operations with JV (b) $ 2,305 $ 3,038
GAAP net sales $ 103,882 $ 113,587

Non-GAAP adjusted operating margin (3) 3.9 % 43 %

GAARP net sales $ 59,117 $ 70,678
(in thousands) Three Months Ended September 30,
Power $olutions : 2025 2024 (in thousands) Three Months Ended September 30,
GAAP income from operations $ 5,432 $ 2,505 Elimination 2025 2024
Personnel costs (1) 110 113 GAAP net sales s 182 s 26)
Facility costs (2) — 16
Amortization of intangibles 2,567 2,567
Non-GAAP adjusted income from operations (b) $ 8,109 $ 5,201
Non-GAAP adjusted operating margin (3) 18.0 % 12.1 %
GAAP net sales $ 44,948 $ 42,935

(1) Personnel costs include recruitment, retention, relocation, and severance costs
(2) Facility costs include costs of opening / closing facilities and relocation / exit of manufacturing operations
(3) Non-GAAP adjusted operating margin = Non-GAAP adjusted income (loss) from operations / GAAP net sales



Reconciliation of GAAP Net Income (Loss) to Non-GAAP Adjusted EBITDA

(in thousands)
GAAP net loss

Provision for income taxes

Interest expense

Change in fair value of preferred stock derivatives and warrants
Gain on sale of business

Depreciation and amortization

Professional fees

Personnel costs (1)

Facility costs (2)

Non-cash stock compensation

Non-cash foreign exchange loss on inter-company loans

Non-GAAP adjusted EBITDA (c)

Non-GAAP adjusted EBITDA margin (3)
GAAP net sales

(1) Personnel costs include recruitment, retention, relocation, and severance costs
(2) Facility costs include costs of opening / closing facilities and relocation / exit of manufacturing operations

(3) Non-GAAP adjusted EBITDA margin = Non-GAAP adjusted EBITDA / GAAP net sales

Three Months Ended September 30,

2025 2024
6,679 (2,557)
815 903
5,666 5404
(72) 1,858
— (7,154)
9,064 10,844
155 2
2,075 734
661 874
736 812
(56) (164)
12365 8 11,576
119 % 102 %
103,882 $ 113,587

1"



Reconciliation of GAAP Net Income (Loss) to Non-GAAP Adjusted Net Income and GAAP Net Income (Loss) per Diluted Common Share to Non-GAAP Adjusted Net Income (Loss) per Diluted Common Share

Three Months Ended September 30,

(in thousands) 2025 2024

GAAP net loss $ 6,679) $ (2,557)
Pre-tax professional fees 155 22

Pre-tax personnel costs 2,075 734

Pre-tax facility costs 661 874

Pre-tax foreign exchange (gain) loss on inter-company loans (56) (164)
Pre-tax change in fair value of preferred stock derivatives and warrants (72) 1,858

Pre-tax change in gain on sale of business — (7,154)
Pre-tax amortization of intangibles and deferred financing costs 3,637 4,018

Tax effect of adjustments reflected above (d) — (113)
Non-GAAP adjusted net income (loss) (e) $ @79 % (2,482)

Three Months Ended June 30,

(per diluted common share) 2025 2024

GAAP net loss per diluted common share $ 024) $ (0.13)
Pre-tax professional fees — _
Pre-tax personnel costs 0.04 0.01

Pre-tax facility costs 0.01 0.02

Pre-tax foreign exchange (gain) loss on inter-company loans — —

Pre-tax change in fair value of preferred stock derivatives and warrants — 0.04

Pre-tax change in gain on sale of business — (0.15)
Pre-tax amortization of intangibles and deferred financing costs 0.07 0.08

Preferred stock cumulative dividends and deemed dividends 0.10 0.08

Non-GAAP adjusted net income (loss) per diluted common share (e) $(0.01) $(0.05)

Shares used to calculate net earnings (loss) per share 49,605 48,997



Reconciliation of Operating Cash Flow to Free Cash Flow

(in thousands)

Net cash provided by operating activities $
Acquisition of property, plant, and equipment

Proceeds from sale of property, plant, and equipment

Proceeds from sale-leaseback of equipment

Transaction costs incurred from sale of business

Three Months Ended
September 30,
2025 2024
11,125 $ 4,958
(3,428) (6,300)
1,387 29
43 —
— 1,566
$ 9,127 § 253

Free cash flow



The Company discloses in this presentation the non-GAAP financial measures of adjusted income (loss) from operations, adjusted EBITDA, adjusted net income (loss), adjusted net income (loss) per diluted common share, and free cash
flow. Each of these non-GAAP financial measures provides supplementary information about the impacts of acquisition, divestiture and integration related expenses, foreign-exchange impacts on inter-company loans, reorganizational and
impairment charges. The costs we incur in completing acquisitions, including the amortization of intangibles and deferred financing costs, and divestitures are excluded from these measures because their size and inconsistent frequency
are unrelated to our commercial performance during the period, and we believe are not indicative of our ongoing operating costs. We exclude the impact of currency translation from these measures because foreign exchange rates are
not under management's control and are subject to volatility. Other non-operating charges are excluded as the charges are not indicative of our ongoing operating cost. We believe the presentation of adjusted income (loss) from
operations, adjusted EBITDA, adjusted net income (loss), adjusted net income (loss) per diluted common share, and free cash flow provides useful information in assessing our underlying business trends and facilitates comparison of our
long-term performance over given periods.

The non-GAAP financial measures provided herein may not provide information that is directly comparable to that provided by other companies in the Company's industry, as other companies may calculate such financial results
differently. The Company's non-GAAP financial measures are not measurements of financial performance under GAAP and should not be considered as alternatives to actual income growth derived from income amounts presented in
accordance with GAAP. The Company does not consider these non-GAAP financial measures to be a substitute for, or superior to, the information provided by GAAP financial results.

(a) Non-GAAP adjusted gross margin represents GAAP gross profit, adjusted to exclude the effects of restructuring and integration expense and non-operational charges related to acquisition and transition expense. We believe this
presentation is commonly used by investors and professional research analysts in the valuation, comparison, rating, and investment recommendations of companies in the industrial industry. We use this information for comparative
purposes within the industry. Non-GAAP adjusted gross margin is not a measure of financial performance under GAAP and should not be considered as a measure of liquidity or as an alternative to GAAP gross margin.

(b) Non-GAAP adjusted income (loss) from operations represents GAAP income (loss) from operations, adjusted to exclude the effects of restructuring and integration expense; non-operational charges related to acquisition and transition
expense, intangible amortization costs for fair value step-up in values related to acquisitions, non-cash impairment charges, and when applicable, our share of income from joint venture operations. We believe this presentation is
commonly used by investors and professional research analysts in the valuation, comparison, rating, and investment recommendations of companies in the industrial industry. We use this information for comparative purposes within the
industry. Non-GAAP adjusted income (loss) from operations is not a measure of financial performance under GAAP and should not be considered as a measure of liquidity or as an alternative to GAAP income (loss) from operations.

(c) Non-GAAP adjusted EBITDA represents GAAP net income (loss), adjusted to include income taxes, interest expense, write-off of unamortized debt issuance costs, interest rate swap payments and change in fair value that was
recognized in earnings, change in fair value of preferred stock derivatives and warrants, depreciation and amortization, charges related to acquisition and transition costs, non-cash stock compensation expense, foreign exchange gain
(loss) on inter-company loans, restructuring and integration expense, costs related to divested businesses and litigation settlements, income from discontinued operations, and non-cash impairment charges, to the extent applicable. We
believe this presentation is commonly used by investors and professional research analysts in the valuation, comparison, rating, and investment recommendations of companies in the industrial industry. We use this information for
comparative purposes within the industry. Non-GAAP adjusted EBITDA is not a measure of financial performance under GAAP and should not be considered as a measure of liquidity or as an alternative to GAAP income (loss) from
continuing operations.

(d) This line item reflects the aggregate tax effect of all non-tax adjustments reflected in the respective table. NN, Inc. estimates the tax effect of the adjustment items identified in the reconciliation schedule above by applying the
applicable statutory rates by tax jurisdiction unless the nature of the item and/or the tax jurisdiction in which the item has been recorded requires application of a specific tax rate or tax treatment.

(e) Non-GAAP adjusted net income (loss) represents GAAP net income (loss) adjusted to exclude the tax-affected effects of charges related to acquisition and transition costs, foreign exchange gain (loss) on inter-company loans,
restructuring and integration charges, amortization of intangibles costs for fair value step-up in values related to acquisitions and amortization of deferred financing costs, non-cash impairment charges, write-off of unamortized debt
issuance costs, interest rate swap payments and change in fair value, change in fair value of preferred stock derivatives and warrants, costs related to divested businesses and litigation settlements, income (loss) from discontinued
operations, and preferred stock cumulative dividends and deemed dividends. We believe this presentation is commonly used by investors and professional research analysts in the valuation, comparison, rating, and investment
recommendations of companies in the industrial industry. We use this information for comparative purposes within the industry.
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<4« 032025 Highlights  »>»»

Strategic Value Enhancement

New Business Strong Free Cash Flow Portfolio
Momentum Generation Management
Key winsin defense, medical; Stronger adjusted operating Cnmp} eting Phaselin
expanded team with industry earnings & consistent .creatlng scallahle core
hires improuements in working business; prelparmg toexpand
capital management via M&A
Strategic M&A Program Preferred Equity
Underway Refinancing

Initiated discussionsto refinance
preferred equity; create new capital
structure for sustained M&A program
and common equity value accretion

N’

Evaluating multiple
acquisition targets to scale
and accelerate growth




<4< 032025 Key Metrics DD

Net Sales: $103.9M Adjusted Operating Income: $4.0M
0 ‘I « (+) Power Solutions growth, new launches « Resultsup 3x vs. Q324
* (-) Mobile Solutions rationalization, auto

* 3.9% of net sales, continues strong trend

New Business Wins: $TL.3M
ﬁf/ﬂj - Foundational wins in defense & medical 04
= 2026 positioned for growth
4

production conservatism / uncertainty

Adjusted EBITDA: $12.4M;11.9% Margin

0 3 - 7.9% growth Y/Y growth on lower sales
+ Margins +170bps, on track for 13-14%

Adjusted Gross Margin: 18.8%
0 5 « Operating performance & portfolio shift
+ Margins +350bps vs. Q1'25

Softness in North American automotive production has created the opportunity for consolidation of
the final high-cost, unprofitable plant in NN's 5-year plan

Free Cash Flow: $9.1M

« Working capital program performing
L= | - $20.9Mimprovement over last 2+ years
« Does notinclude CARES Act proceeds

BEYOND
NN RELIABLE




<{&€ UpdatePrimary Markets D>

Primary End Market Outlook
~% of NN .
End Market e Market Indicators NN's Outlook us. Market
d down inNA NN auto parts businessis soft year-ouer-
Stellantis production down 10+%, Tesladouwn 10+%, fire year. NNis
AutoPassengerVehide 40% . - N in good position to benefit andis
North vehicle i China wins. OFs
hybrid, ICE, i issi il i lines it ins tight
= Balanced with conseruative supply
Bactic e and e 0% e chain hehavior, new business focus
area to drive faster pace future growth
US defe i iohin 205, izati i
Defense and Electronic Systems 5% forecastof continued growth to $477 billion by 2033 :
A1, drones, missiles, software, guidance, precision oo g S R IRE YO
Balanced wiith conseruative supply
US GDP-Linked butGDP
Bl 10% chain behauior, new business focus
Iness Modestfullyear outiook of 15 to 2.0% areato drive faster pace future growth
S sinaly o h
ectedt 2026, cfrel i i afull
Commercial Vehicle 0% recoueryisnot yetapparent Offsetby NN's commercialuehicle
USEPA d prop i o edi positionsin Chinaand India
o g i i 2 . NN reentry into this marketwith an
Medical Equipment and 2025
o 5% o A outsizedsustained effort. Fundingan
S ol e Rl e Bl inuestment program

S\ BEYOND otes ot
N"ReCiaBLe "™




NN 03 2025 - Financial Results Summary

Adjusted EBITDA increased on less sales, winning new business

As Reported Adjustments Pro forma
m oume i 5 -
Volume
Net Sales ‘ $n3.e $103.9 (8.5%) ($5.6) s0.7 (54.9) $103.9 (4.4%)
Adj. Operating =
Income 513 540 +2077% S07 - 507 $4.0 100.0%
Adj. EBITDA ‘ $11.6 $12.4 +6.9% $12.4 +6.9%
Adj. EBITDA o
Margin % 10.2% 1.9% +170 bps 1.9% +130 bps
Net Sales Adjusted EBITDA Pro forma Proforma
& Margin (%) Net Sales Adjusted EBITDA
SI3.6 & Margin (%,
$103.9 SI087  gi03.9 gin (%)
e Siz4 me sS4
N.9% n.9%
m0324 0375 03 0375 " 03 03175 m 0324 0375
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Steadily Improuing Company Profitability Despite Some Sales Softness

Adjusted EBITDA (%) .
+260 bps '
10.4%
8.8%
023 2024 2025 Q3YTD  Long Term Goal

Improvements driven by:

= Implementation of cost-conscious culture
> Rationalized unprofitable business & plants
» Strategicheadcount reduction of 20+%
> Continuous improuvement program

= (reating ‘OneTeam’ across plants versus multiple stand-alone teams

BEYOND
Nh‘ RELIABLE

Adjusted Gross Margin (%)

0%
+210 bps
18.4%
e w
03 024 202503YTD  Long Term Goal

$G&A & Headcount Reduction

3259

407

259

(22X m

aB @R @l Qi gl @l Wk ol gqbf @b




Power Solutions / Stamped Products - Financial Results Summary
Adjusted EBITDA increased on sales increase, winning new business

Net Sales: $44.9M, up $2.0M, or +4.6% Net Sales Proforma Net Sales

($millions) ($millions)

(+) Higher precious metal prices, new launches in electrical and defense

0.9 sa6s §43.0 $44.9
(-) Volumes, weakness from one electrical stamping customer 3
Adjusted EBITDA: $8.9M, up $2.5M, or +39.1%
(+) Sales growth and higher margins 204 - 005 2004 2035
(+) Adjusted EBITDA margin 19.9%
+) Strengthening profitability through cost initiatives and improued sales mix

G Sreomiheringpentiesly fensy P Adjusted EBITDA & Margin
New Business: $5.6M of new awards in 03'2%; $15.8M won YTD ($millions)

$8.9
(+) New wins in stamped and plated products for aerospace & defense markets $6.4
(+) Inuesting to expand leadership in electrical markets 199%
(+) Aggressiue actions taken to address future commercial performance

Hired new sales talent to help accelerate sales growth
m20l - 2055

"N EE:&%EE Note: Comparisons are versus Q3 2024 results; no pro forma impact on adjusted EBITDA




Mobile Solutions / Machined Products - Financial Results Summary
Adjusted EBITDA down on less sales, winning new business
Net sales of $59.1M, down ($11.6M), or (16.4%)

Net Sales Proforma Net Sales
(-) Rationalized underperforming business at plants undergoing consolidation 0 7""‘"“""‘) (smillons)
(-) Lower automotiue volumes; NN's softness concentrated with one customer $59.1 s62d $59.1

(+) New program wins, launches and ramp-ups

Adjusted EBITDA of $6.7M, down ($Z.1M)

(-) Less margin from lower sales at normal drop-through w2024 2025 12024 2035
(+) Adjusting cost structure and footprint
Adjusted EBITDA & Margin
New Business: $11.3M of new awards ($millions)
(+) Q3 YTD new awards of $34.5M 8.8
(+) Winning new business for machined parts for medical and defense markets $6.7
(+) High-quality ive program wins for next-g ion ICE fuel efficiency -

Have adjusted capex to be in-line with sales rates and program pushouts into early 2026

'N aEvonMD Note: Comparisons are versus Q3 2024 results; no pro forma impact on adjusted EBITDA w200 205




$9.1M Free Cash Flow Generation in Q3 2025

Solid Working Capital Performance, Adjusted to Softer Near-Term Sales

Operating Working Capital
(smitions) > OWChas been reduced $20.9 million since 02
$1007 2073 by new management team
i s - Focused efforts on all 3 main components of AR,
. AP and inventory despite long some long metal
188% lead times and rising metal basis costs
nzn [y P - P
> This OWCperformance coupled with higher
B OWC  ——OWCas % of TTM Sales adjusted EBITDA, is leading to better return on

net operating assets
Note: OWC = AR +Inuentory - AP

Continuous improvement program in place for working capital:

= 20.8% reduction in working capital dollars, and reduced days of working capital from 79 to 70 days
= Current results unfavorably impacted by rising metal basis costs, especially gold and siluer

= NNstill has greater opportunity to release cash historically trapped in China




.&l Prospecting, Winning and Launching New Business

[

5 qam

SBIM

$63M

2023 New Business 2024 New Business  2025Q3YTD New  2023-2025 Automotive

Awards Awards Business Awards

$200M

New Business Goal

several

1025 goal is $60M to $70M of new wins
24% hit rate on closed opportunities

»  WIN based on unigue value and bespoke solutions
»  LOSE based on pricing / commedity technology
>$750M pipeline pursued by global team of ~40 people

harnessesand electrical products

BEYOND
NNREL\AELE

-
= 4

$u8M
§1aM SN
«~ m
—
1st Half 2025 Ind Half 2025 Full Year 2025 Value  Annual Expected Run- Stockpile of Sales Wins +
Rate 0f 2025 Launches Launches Not Yet in Ist

Half2025 Run-Rate

100+ programs launchingin 2025 (current estimate)

>70 programs already scheduled for launchin 2026, some 202%
pushouts also led to some growth capex pushouts

Most opportunities take 12 - 18 months to pursue and win, and
another 12-18 months to launch

F { new wins y in defense




Strategic M&A Program Update

= NNisprogressing from Phase 1 of its transformation and entering Phase 2
- Phase I: Creating a scalable core business that generates cash
- Optimizing cost structure resetting commercial gameplans
« Phase Z: Scale up and grow aggressively

= NNisactively evaluating acquisitions to accelerate growth
= Larger transformational merger opportunities
« Potentially requires balance sheet work in parallel
= Small tuck-in acquisitions

« Key important aspects of the M&A program are to gain scale in served markets - people, footprint,
procurement - increase supplier importance, increase customer importance, technology
aduancement, capital avoidance and measured diversification by adding attractive new markets




<<<< 12025 OUTLOOK & GUIDANCE )

> Guidance reflects near-term supply chain conservatism from top customers, impacting short-term volume outlooks
> North American passenger vehicle production outlooks show some signs of improvement going into 2026
> Maintainii id for adjusted EBITDA, free cash flow, new business wins on slightly lower sales

Net Sales of $420 - $440 million
& i i i 106

Adjusted EBITDA of §53 - $63 million

oftherange

New Business Wins of $60 - $70 million

fullyear

099

Free Cash Flow of $14 - $16 million
* Reiterating:includes CARES Act tax refund

+ Higher

Guidance reflects macro-driven uncertainty from top customers,
impacting near term volumes
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Non-GAAP Financial Measures Footnotes

The Company discloses in this presentation the non-GAAP financial measures of adjusted gross margin, adjusted incame (lass) from operations, adjusted EBITDA, adjusted EBITDA margin, adjusted net income (loss), adjusted
net income (loss) per diluted share and free cash flow. Each of these non-GAAP financial measures provides supplementary information about the impacts of acquisition, divestiture and integration related expenses, foreign-
exchange impacts on inter-company loans, reorganizational and impsirment charges. The costs we incur in completing acquisitions, including the amortization of intangibles and deferred financing costs, and divestitures are
excluded from these measures because their size and inconsistent frequency are unrelated to our commercial performance during the period, and we believe are not indicative of our ongoing operating costs, We exclude the
impact of currency transiation from these measures because foreign exchange rates are not Under management's control and are subject to volatility. Other non-operating charges are excluded, as the charges are not
ndicatve of ur ongoing aperating st We believ the presentaton f adjused grass margin, mus\ea income (loss) from operations. adjusted EBITDA, adjusted net income (loss), adjusted net income (loss) per diluted share
and free cash flow provides useful information in i und our lang-term performance over given periods.

The non-GAAP financial measures provided herein may not provide information that is directly comparabie to that provided by other companies in the Company's industry, as other companies may calculate such financial
results differently. The Company's o GAAP ﬁ\armal messures ere not measurements of financll performance Under GAAP.and should not be considered as ahtemativs to actusl Income growth derived from income
amounts presented in e C not consider financial measures to be a substitute for, or superior to, the information provided by G AAP financial results.

1) Ner GAA o st gpussmargn rvprasents AP, groxs profl adsisd o excce th:sifecs ot restrucurig o mtegra\mn expense and non- uperahnnal charqes related to acquisition and transition expense. We
believe thi by d professional research analysts in rating mpanies in ndustry. We use this information
for comparative purposes within the industry. Non-GAAP adjusted gross margin is not a measure of financial performance. unner GAAP and should not be consi nersa as.a measure of liquidity or as an alternative to GAAP gross
margin.

(b) Non-GAAP adjusted income (loss) fram operations represents GAAP income (loss) from operations, adjusted to exclude the effects of restructuring and integration expense; non-operational charges related ta acquisition
and transition expense, intangible amortization costs for fair value step-up in values related to acquisitions, non-cash impairment charges, and when applicable, our share of income from joint venture operations, We believe
this presentation is commonly used by investors and professional research analysts in the valuation, comparison, rating, and investment recommendations of companies in the industrial industry. We use this information for
comparative purposes within the industry. Non-GAAP adjusted income (loss) from operations is not a measure of financial per AP and should not s measure of liquidity or as an alternative to
GAAP income (lass) from operations.

{€)Non-GAAP adjusted EBITDA represents GAAP {ncome o) trom operaions, dusted tolnche Income tves, nterest expense, rits-off of unamortizd dsbt susnce coss nferestrateswep payments and change i e

yeluechenge Tk vy of pyterad tock dirfratiresand st dprecito and amortzaion; and . non-cash stock expense, gain oss)on
y loans, an, related to divested b and ftigation settiements, income from d non-cash impai . to the extent
belleve tis presentation s commonly used by Investors and pmfessnana\ research analysts in ison, rating, companies in industry. We use this information

for comparative purposes within the industry. Non-GAAP adjusted EBITDA is not a measure of financial performance under GAAP and should ot be considered as a measure of liquidity or as an alternative to GAAP income.
(loss) from continuing operations.

() This line item reflects the aggregate tax effect of all non-GAAP adjustments reflected in the respective table. The Company estimates the tax effect of the adjustment items identified in the reconciliation schedule above by
applying the y rates the nature of the item and/or the tax jurisdiction in which the item has been recorded a5ps

(&) Non-GAAP adjusted net income (10ss) represents GAAP net income (Iass) adjusted to exclude the tax-affected effects of charges related to acquisition and transition costs, foreign exchange gain (loss) on inter-company
loans, restructuring and integration charges, amortization of intangibles costs for fair value step-up in values related to acquisitions and emortization of deferred financing costs, non-cash impairment charges, write-off of
unamortized debt issuance costs, interest rate swap payments and chanqe in fair value, change in fair value of preferred stock derivatives and warrants, costs related to divested businesses and litigation settiements, income
(1o5s) from discontinued operations, and preferred stock cumulative dividends and deemed dividends. We believe this presentation is commonly used by investors and professional research analysts in the valuation,
comparison, rating, and investment recommendations of companies in the industrial industry. We use this inf

is not a measure of fi GAAP considered as a measure of liquidity or as an alternative to GAAP income (loss) from continuing operations.
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Reconciliation of GAAP Gross Profit to Non-GAAP Gross Profit and Gross Margin

ﬁl BEYOND
RELIABLE

TRi¥e Rfinin Nine Months

P Ended Sepember pSoiyy,  December3l,  December 3,

N, Inc. Consolidated 2005 2038 2034 2023
Net sales B R T S STTET S ST
Cost o depreciaton 86410 267,753 394312 419,175
GAAP gross profit 1747 9737 69478 70095
Personnel costs (1) 129 6311 1492 1688
Facilty costs () E =z 129 am
Other ™ 231 3183 1879
Adjusted gross profit (2) B 1958 s 8380 s 8L s 79884
Adjusted gross margin (3) 185% 184% 17.5% 163%

w e

@) opening operation:

(@)Non 1 Non




Reconciliation of GAAP Income (Loss) from Operations to Non-GAAP Adjusted Income (Loss)
from Operations and Non-GAAP Adjusted EBITDA

ﬁl BEYOND
RELIABLE
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Reconciliation of GAAP Net Loss to Non-GAAP Adjusted Net Income éLoss) and GAAP Net Loss per Diluted

Common Share to Non-GAAP Adjusted Net Income (Loss) per Dilute

(in thousands)
GAAP netloss

Pre.tax loss on extinguishment of debt
Pre-tax professional fees

Pre-tax change in gain on sale of business

Tax effect of adjustments relected above (@)
Non-GAAP adjusted netincome (053) (¢)

ﬁl BEYOND
RELIABLE

‘Three Months Ended September 30,

Common Share

= R (pov ilited comtion hire)

S ) S @57 (GAAP net loss per diluted common share s 029
R = Pre-tazloss on extnguishment of debt <

= s Pre-tax professional fees 000

= 5 Pre-tax personnel costs 00s

- -y Pre.tax faciity costs 001

i oo

08 st Pre-tax change o)

[¢) 1858 Pre-tax change in gain on sale of business s

a9 Pre " 007

3637 4018 2 2l 010

= ) Non-GAAP adjusted net income (loss) per diluted common share (¢) s (001)

S (279) S 0.482) ur 49,605

s

s

‘Three Months Ended September 30,
2024
13

o001
on
004
013
008
008
(.05
48997




Reconciliation of Operating Cash Flow to Free Cash Flow

Three Months Ended September 30,
(in thousands) 2025 2024

provided by ivi s1L125 54958
Acquisition of property, plant, and equipment 3428 6,300
le of plant, and equi 1387 »
Proceeds from sale-leaseback of equipment 43 —
Transaction cost incumred from sale of buisiness. = 1366
Free cashflow 59,127 5253
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Thank You

Investor & Media Contacts

Joe Caminiti or Stephen Poe

NNBR®@alpha-ir.com
312-445-2870
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