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ITEM 7.01 RESULTS OF OPERATIONS AND FINANCIAL CONDITION

On March 24, 2016, NN, Inc. (the “Company”) will hold its Annual Investor Day where it will present information to investors about the Company.
Attached to this Current Report on Form 8-K is Exhibit 99.1, which is a copy of the slides to be furnished at the presentation.

Pursuant to the rules and regulations of the U.S. Securities and Exchange Commission, the information furnished pursuant to Item 7.01 of this Current
Report on Form 8-K (including the Exhibit attached hereto), is deemed to have been furnished and shall not be deemed to be “filed” for purposes of Section 18 of
the Securities Exchange Act of 1934, as amended, or otherwise subject to the liabilities of that section. Such information shall not be incorporated by reference into
any filing of the Company, whether made before or after the date hereof, regardless of any general incorporation language in such filing.
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99.1   Investor Day Presentation of NN, Inc. dated March 24, 2016
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Exhibit 99.1

 Annual Investor DayMarch 24, 2016 • New York CityExhibit 99.1



 Forward Looking StatementsForward Looking Statement: With the exception of the historical information contained in this presentation, the matters described herein contain forward-looking statements that are made pursuant to the safe harborprovisions of the Private Securities Litigation Reform Act of 1995. Forward-looking statements involve a number of risks and uncertainties that may cause actual results to be materially different from such forward-looking statements. Such factors include, among others, general economic conditions and economic conditions in the industrial sector, competitive influences, risks that current customers will commence or increasecaptive production, risks of capacity underutilization, quality issues, availability of raw materials, currency and other risks associated with international trade, the Company’s dependence on certain major customers,and other risk factors and cautionary statements listed from time to time in the Company’s periodic reports filed with the Securities and Exchange Commission, including, but not limited to, the Company’s AnnualReport on 10-K for the fiscal year ended December 31, 2015.With respect to any non-GAAP financial measures included in the following presentation, the accompanying information required by SEC Regulation G can be found in the “Investor Relations” section of theCompany’s web site, www.nninc.com, under the heading “News & Events” and subheading “Presentations.”Disclaimer: NN disclaims any obligation to update any such factors or to publicly announce the result of any revisions to any of the forward-looking statements included herein or therein to reflect future events ordevelopments.www.nninc.com2



 PresentersRichard HolderPresident & Chief Executive OfficerJames DortonSenior Vice President & Chief Financial OfficerRobbie AtkinsonCorporate Treasurer & Investor Relations Mgr.Chris QualtersVice President & Chief Commercial OfficerJohn ManziSenior Vice President/GM Precision Engineered Products GroupWarren VeltmanSenior Vice President/GM Autocam Precision Components GroupJeff ManzagolSenior Vice President/GM Metal Bearing Components Groupwww.nninc.com3



 Agenda1 Strategic Review2 Sales Strategy3 End Markets Discussion4 Debt Structure Overview5 Financial Performance6 The NN Operating System7 Summary / Q&Awww.nninc.com4



 Strategic Review



 HistoryPhase IRolling Elements1980 – Founded in Erwin, TN1994 – IPO raises $32.2M1999 – Acquires Industrial Molding2000 – Expands into EuropePhase IIAll Things Bearings2004 – Expands into China2006 – Acquires Whirlaway2009 – Repays down debt at record pacePhase IIIA Diversified Industrial2013 – Richard Holder appointed as President & CEO2014 – New strategic plan unveiled2014 – Completes four acquisitions including2015 – Completes two acquisitions includingPDP PRECISION ENGINEERED PRODUCTSwww.nninc.com6



 2018 Strategic Plan at a Glance$1 Billion RevenueOrganic GrowthAdjacent Market ExpansionDisciplined Acquisition StrategyBuild a Diversified BusinessMarket SegmentsCounter Cyclical MixComprehensive Geographic FootprintOperating PerformanceMargin ExpansionImproved ROICEPS Growthwww.nninc.com7



 Value PropositionGlobal Reach42 Facilities on 4 ContinentsFull service in every regionGlobal Supply Chain ManagementHigh Precision ManufacturingPrecision capabilities to less than one micron7 Billion+ components produced annuallyIn-house machine & tool buildingEngineered Solution ProviderApplication specific, co-design capabilityTotal life cycle support4 Innovation Centers around the globeComprehensive PortfolioWorld-class process technologiesApplications and Design expertise across multiple industriesWide reaching product offering: mission critical components to finished assemblieswww.nninc.com8



 The Journey ContinuesAutomotiveIndustrial TechnologyMedicalAerospace & DefenseElectricalA Diversified Industrial1980 1999 2000 2001 2003 2006 2014 2015Industrial Precision NN founded Delta Rubber Whirlaway Chelsea Molding Euroball Veenendaal Slovakia VS Industries RFK Autocam Caprock Engineered in Erwin, TN Company Corporation Grinding CorporationProducts9



 Where We are Today – End MarketsEarly Cycle Mid Cycle Late CycleCAFE TechnologyAutomotivePeakGrowthMedicalGrowthElectricalStable / ImprovinAerospace & DefenseDeclineTroughIndustrial TechnologySlowing Growtwww.nninc.com10



 A Balanced Business – Cyclical Mix2016 Market Segment RevenueIn Millions$1,000 $900 $800 $700 $600 $500 $400 $300 $200 $100 $0$890MAuto CAFE Tech Medical Electrical Aerospace Industrial 2016& Defense Tech Revenue**Mid-Point of 2016 GuidanceCyclical Mix23%39%38%Early Cycle Mid Cycle Late Cyclewww.nninc.com11



 Balanced Strategic Global FootprintRevenue Breakdown* 60% United States 10% Asia25% Europe5% Latin America*Mid-Point of 2016 Guidance42 Manufacturing Facilities on Four Continentswww.nninc.com12



 Balanced End Markets2013Segments as a % of revenue1% 1%5% 5% 25%60%Automotive Industrial Tech Commerical Vehicles HVAC Aerospace & Defense Consumer Products2016Segments as a % of revenue*13%3% 27% 12%18%27%Automotive CAFE Technology Industrial Tech Electrical Aerospace & Defense Medical*Mid-Point of 2016 Guidancewww.nninc.com13



 Balanced Business Groups2013Segments as a % of revenue9%21%60%Metal Bearing Components Precision Metal Components Plastic & Rubber Components*Mid-Point of 2016 Guidance2016Segments as a % of revenue*31% 36%33%www.nninc.com14



 Sales Strategy



 The World of “More”Global Mega Trend:We live in a world that demands MoreTechnology advancements are needed to achieve the next levels of MoreMore drives our business today and will continue to do so well into the futurewww.nninc.com16



 Our Customers are working on the Next Big ThingTheir new products and technologies need to satisfy the “More”New product technologies are pushing beyond known boundariesRequiring unprecedented precision levelsThe NN global platform of design, process, and optimization technologies across many industriesMaking the seemingly impossible….PossibleEngineered solutions throughwww.nninc.com17



 Engineered Solutions: How we go to marketR&D:“The Next Big Thing”In-Depth Customer RelationshipsDevelopment, Validation & Continuous ImprovementIntegral part of our customer project teamsLeverage technology platform: Engineered SolutionsIdentify technical gaps: Process & Design analysiswww.nninc.com18



 Innovative SolutionsMedicalA Doctor and a leading medical device company had an idea for a more functional deviceA production strategy eluded them and exotic material costs created a cost road blockNN helped optimize the design with more cost effective materials and developed an efficient production process to make this product possibleAutomotiveAn Automotive OEM was launching an all new more fuel efficient V8.Ultra precise hole location and a pharmaceutical like quality process was requiredNN developed a custom machining center with more precision and 100% inspection 30 million shipped with 0.01 PPMElectricalA Leading smart meter manufacturer asked us to provide one component. What they needed was more.NN used our application knowledge, design expertise and process technologies to offer the entire contact assembly.Customer obtained a more robust design assembly from one sourceIndustrial TechnologyA producer of residential A/C compressors was preparing to launch a more efficient productEncountered a durability concern with a safety valve which would have delayed the programNN provided a more robust design and was able to produce the entire assembly50 million produced, <10 ppmwww.nninc.com19



 Global Sales StructureCross Selling System Solutions Adjacent MarketsTechnology Co-DevelopmentIndustry Input Drives R&DIndustrial TechnologyAutomotiveMedicalElectricalAerospace & DefenseTechnology InnovationApplication ExpertiseCustomer RelationshipsGlobal Reach, Local SupportIndustry CertificationsTHE INNOVATION PLATFORMwww.nninc.com20



 Higher Order SystemsPrecision ComponentsValue added sub-assembliesSub-assemblies using our total process platformSub-Assemblies with Technical application and design responsibilityHigher Order SystemsCross selling is the gateway to higher order systemswww.nninc.com21



 End Markets Discussion



 Medical & Electrical



 Precision Engineered Products – Group IntroductionManufactures highly engineered plastic and metal components, assemblies and finished devicesAcquired by NN in October 2015Group Headquarters: Attleboro, MA19 manufacturing operations with locations in: United States Dominican Republic Mexico ChinaFormer NN Precision Plastics Group rolled under PEPSpecializes in material sciencesMedical Innovation CenterDiversified end markets focused on Medical & ElectricalPRECISION ENGINEERED PRODUCTSJohn ManziSenior Vice President/GM Precision Engineered Products Groupwww.nninc.com24



 Medical ProductsPrecision metal and plastic products that improve medical device functionalityCompleted devices and instruments, including an OEM product platformEfficient technical solutions: o General SurgeryAutomation – Staple-loaded cartridges o OrthopedicsMfg. processes – Instruments and systems o DiagnosticsTooling – Biopsy jaws o Drug DeliveryScalabilityHearing & Electrical AssembleCerebral Tissue OximeterSternum Closure ImplantsSeptoplasty Repair ImplantBiopsy JawBipolar Forceps & Surgical KnivesSurgical StaplesLaproscopic InstrumentsJoint ReplacementGlucose MonitaringPlate and Rod CutterAdditive Manufacturing Ankle RepairMedical Technologies Surrounding the Human Bodywww.nninc.com25



 Medical End MarketMedical Device Market ($395B)Cardiovascular Diagnostic/Imaging IV Diagnostics (P-O-C)Anesthesia and Respiratory Care OphthalmologyNeurology Orthopedics Urology General SurgeryMedical Device Market NN Segment Growth Rate9.0% 8.0% 7.0% 6.0% 5.0% 4.0% 3.0% 2.0% 1.0% 0.0%2015 2016 2017 2018Market OverviewThe total global medical device market is worth $395 billion and growing at 4-6% per year. The overall addressable market for NN is approximately 10% or $40 billion.OEM’s are expected to increase outsourcing from 25% in 2015 to approximately 30% by 2020 to reduce cost, improve quality and accelerate time-to-market.www.nninc.com26



 Medical End MarketAddressable Market ($40B)6% 4%8% 22% 8%9% 15%14%14%Cardiovascular Diagnostic/Imaging IV Diagnostics (P-O-C)Anesthesia and Ophthalmology Respiratory Care NeurologyOrthopedics Urology General SurgeryNN’s Medical Business* ($100M)2% 11%12% 46%29%General Surgery Orthopedics Drug Delivery Diagnostic/Imaging OtherMedical DevicesGeneral Surgery o Minimally invasive instruments, sub-assemblies & components o Estimated that only 30% of 15-20M potential surgical procedures are performed with MIS techniques o Growth rate: 5—6%Orthopedics o Devices and instruments for spine, hip, knee and shoulder o Desire to convert reusable device to single-use o Growth rate: 3—5%Diagnostics o Device and equipment components o Growth rate: 5—6%Drug Delivery o Precision metal and plastic components for infusion pumps, injector devices and wearable devices o Growth rate: 10—12%*Based 2015 Pro Forma Saleswww.nninc.com27



 Medical: How We GrowMarket growth rate: 4—6%Comprehensive Platform for Growth:1) Revenue expansion with existing customersCapability portfolioGlobal footprintStrategic partnerships with key customersExpanding opportunities across segmentsSupporting customers’ global expansion2) OEMs increase outsourcing 25% to 30% by 20203) Drug delivery injectable market expected to grow at a CAGR of 10—12% from 2015 to 20204) Growth within and across segments with new customersExpanded engineering & sales resourcesThe “More”–new product and processing technologyInnovation CentersNN’s estimated growth rate: 6—8%In Millions$125 $120 $115 $110 $105 $100 $95 $90$123$1002015 Base 2016 2017 2018 Strategic Targetwww.nninc.com28



 Electrical ProductsMission-critical metal and plastic materials, components and sub-assembliesApplications include low, medium and high voltageTransmission and distributionResidential devices and equipmentNon-residential automation and controlsComprehensive portfolioMaterial/design/prototype/mfg. processesMaterial ScienceComponents & AssembliesEngineered Solutions Found Throughout the GridTransformers Generators Submerged Environment SwitchesElectric Smart Meter Light Switches Circuit Breakers HVAC AppliancesWind Turbines Solar PanelsAutomation & PLC Controls Electromechanical ControllersRecharging Overload & Protection Systemswww.nninc.com29



 Electrical End MarketElectrical Market (>$250B)9%30%61%Non-Residential Automation & Controls Residential Devices& EquipmentTransmission & DistributionNon-Residential Automation & Controls Residential Devices& EquipmentTransmission & Distribution9.0% 8.0% 7.0% 6.0% 5.0% 4.0% 3.0% 2.0% 1.0% 0.0%2015 2016 2017 2018Market OverviewThe electrical products market is over $250 billion and is expected to grow at a rate of 5—7% per year. The overall addressable market for NN is approximately 10% or $25 billion.Market requirements align with NN’s extensive capability and footprint.Long-term relationships with many of the major brands.www.nninc.com30



 Electrical End MarketAddressable Market (>$25B)24%48%28%Non-Residential Automation & Controls Residential Devices & EquipmentTransmission & DistributionNN’s Electrical Business* ($100M)24%48%28%Non-Residential Automation & Controls Residential Devices& EquipmentTransmission & DistributionDistribution Control and Protection ApplicationsTransmission and Distribution o Electric smart meters: 5-6% growth rate Disconnect contacts, assemblies and molded bases o Switchgear: 5-7% growth rate Contact assemblies o Transformers: 4-5% growth rateMaterials and componentsResidential Devices and Equipment o Switches, breakers, sensors, appliances: 6-7% growth rate Sub-assemblies and componentsNon-Residential Automation and Controls o Relays, sensors and controls: 6-7% growth rate Precision metal and plastic componentswww.nninc.com31 *Based 2015 Pro Forma Sales



 Electrical: How We GrowMarket growth rate: 5—7%Comprehensive platform for growth1) Revenue expansion with existing customers o Leverage capability portfolio Clad metals, electrical contacts, stampings, moldings and assemblies o Global product extension Asia, Europe and South America2) Provide total engineered solutions o Precision metal and plastic sub-assemblies and devices3) Growth within and across segments o Expanded engineering and sales resources o Innovation CenterNN’s estimated growth rate: 6—8%In Millions$125 $120 $115 $110 $105 $100 $95 $90$123$1002015 Base 2016 2017 2018 StrategicTargetwww.nninc.com32



 Industrial Technology & Aerospace



 Precision Bearing Components – Group IntroductionGlobal leader in the manufacture of high-precision rolling elementsGroup Headquarters: Johnson City, TN8 manufacturing operations with locations in:United States Netherlands China Mexico Italy Slovakia BosniaMarket outperformance o High quality, reduced friction, low noise o Two Innovation Centers of Excellence o Advanced grinding and cold forming technologies o Strategic global footprintBenefits of new global organization o Supply chain, technology and best practicePRECISION BEARING COMPONENTSJeff ManzagolSenior Vice President/GM Precision Bearing Components Groupwww.nninc.com34



 Industrial Technology End MarketIndustrial Technology Market ($10B)8% 15%40%15%22%Industrial Distribution Heavy/Specialized Industrial Machinery Off-Highway RailwayWtd. Global IDP NN Segment Growth Rate8.0% 7.0% 6.0% 5.0% 4.0% 3.0% 2.0% 1.0% 0.0%2015 2016 2017 2018Market OverviewOutsourcing trend for precision components in all industrial end marketsOEM cycles balanced by significant aftermarket demandStronger performance in selected end markets: railway, renewable energy and residentialwww.nninc.com35



 Industrial Technology End MarketAddressable Market ($3B)8% 15%40%15%22%Industrial Distribution Heavy/Specialized Industrial Machinery Off-Highway RailwayNN’s Industrial Technology Business* ($135M)1%2% 8% 32% 10%19%28%Fluid Machinery Commercial Vehicles Industrial Motors Industrial Drives Wind Energy Railway OtherFluid Power: Compressors, motors and pumps o Needs for high volume precision machined components o Expanding our market reach into adjacent applications o Pursue higher order assembliesWind Energy: High volume, large size products o Supplying reliability-critical components o Supporting the outsourcing trend o Regionalized capabilitiesRailway: Safety critical components o Supporting the outsourcing trend o Install capacity in best cost countries o China growth $1B end market spend next 5 years Linear Systems: Actuators and guides o Expandedapplication of precision machined components o Adjacent market for bearing components o Potential for higher order assemblieswww.nninc.com36 *Based 2015 Pro Forma Sales



 Industrial Technology End Market: How We GrowMarket growth rate: 2.5%Outsourcing trend on rollers and cages o Programs with 3 majors o Active in all factories o Broad range, limited competitionWhite space activity o Expanded sales, marketing and engineering o Targeted ApproachCross engineered solutions o Cross-training sales and application engineers o Linkage between Innovation CentersNN’s estimated growth rate: 6—7%In Millions$220 $200 $180 $160 $140 $120 $100$200$1352015 Base 2016 2017 2018 StrategicTargetwww.nninc.com37



 Aerospace & Defense End MarketAerospace Overview30%70%CommercialDefenseBoeing Commercial Aircraft Build ForecastUnits 45,000 40,000 35,000 30,000 25,000 20,000 15,000 10,000 5,000 0 2014Growth Replacement Retained 43,560 21,960 58% 38,050 new aircrafts valued $5.6 trillion 16,090 42% 5,510 2034 Market OverviewCommercial Aircraft o Driven by increasing air traffic (+6.5% in 2015) o Cheap oil: airline profits up but efficiency is less critical o Order backlog at record levels for majors but timing flexibleDefense o Domestic spending stable but program-dependent o Foreign military sales helping overallCFM – LEAP Turbofan Enginewww.nninc.com38



 Aerospace & Defense: How We GrowPEP acquisition provides market presence o Regulatory certifications o Customer accessNN capabilities fit market needs o High precision o Exacting quality standards o Manufacture complex parts & assemblies o Design & technical collaboration resources o Global footprintIndustry demand and technical drivers provide opportunities to expand our businesswww.nninc.com39



 Automotive



 Autocam Precision Components – Group IntroductionManufactures close tolerance precision metal componentsAcquired by NN in August 2014Group Headquarters: Kentwood, MI15 manufacturing operations with locations in: United States France Mexico Poland Brazil ChinaTargets transportation and industrial segments whose advancing technologies provide growth opportunitiesSpecializes in single-digit micron tolerancesMore than 2 million parts produced dailyAutocam Precision Components GroupWarren VeltmanSenior Vice President/GM Autocam Precision Components Groupwww.nninc.com41



 Automotive End MarketEnd Market ($650B)27%44% 9% 20%Engine Transmission Chassis Systems BearingsGDI Multi-Speed Trans E Steering VVT/VCTADOPTION RATE100.0% 90.0% 80.0% 70.0% 60.0% 50.0% 40.0% 30.0% 20.0% 10.0% 0.0%35.0% 30.0% 25.0% 20.0% 15.0% 10.0% 5.0% 0.0%CAGR2015 2016 2017 2018 ‘15-‘18 CAGREnd Market OverviewLight Vehicles expected to grow at an average of 2.5% through 2018Fuel saving technologies is largest product and growth will outpace industryBearing components will grow at the automotive market growth rateElectric motor and sensor components expected to outpace overall automotive marketNN has significant OEM platform diversification through Tier 1 customerswww.nninc.com42



 Automotive End MarketAddressable Market ($5.6B)23%36% 9% 5%9% 18%Fuel SystemsAdvanced Powertrain Steering Electric MotorsSensor Components (non-electrical) BearingsNN’s Automotive Business* ($510M)29% 31%4%5% 13% 6% 12%Fuel SystemsAdvanced Powertrain Steering Electric MotorsSensor Components (non-electrical) OtherBearingsSafety Power Steering Electric Accessory Motors Climate Control Fuel Systems Electrical Switch Sensor Components Advanced Powertrain Braking Systems Wheel Hub Units Constant Velocity Jointswww.nninc.com43*Based on mid-point of 2016 guidance



 Automotive End Market: How We GrowMarket growth rate: 2.5%Target markets that deliver growth stronger than the industry o Rifle vs. shotgun approach o Adoption of fuel saving technologiesPursue customers that value our: o Engineered solutions o Global platformLocalization (Mexico, Poland, Bosnia, Slovakia) – take advantage of low labor cost facilitiesSouth American Market o OEMs are still investing o NN has competitive advantage (capital, management)Cross-sellingNN’s estimated market growth rate: 2.5%In Millions$575 $550 $525 $500 $475 $450 $425 $400 $375 $350$549$4632015 Base 2016 2017 2018 StrategicTargetwww.nninc.com44



 CAFE – RequirementsGlobal fuel efficiency standards are increasing at unprecedented ratesOEMs have large gap to close to meet aggressive fuel economy targets o U.S. fuel efficiency requirements increase from 37 MPG in 2016 to 55 MPG in 2025 ~48% higher o EU fuel efficiency requirements increase~36% by 2025 o China and Japan will both require that fuel efficiency reach 50 MPG or above by 2020OEMs are on track to or have already passed the 2015/2016 CAFE and EU requirementsMajor increases in fuel economy are needed to reach 2021 and 2025 emissions targetsMiles per Gallon 70 65 60 55 50 45 40 35 30 25 64.8 mpg 54.5 mpg 50.1 mpg 2010 2015 2020 2025www.nninc.com45



 CAFE – NN Content Per VehicleRapidly increasing standards are driving OEMs to accelerate conversion to new fuel system technologiesShift in fuel injection from Multi-Port Fuel Injection (“MPFI”) to Gasoline Direct Injection (“GDI”) for improved fuel efficiency o MPFI improved consistency of fuel delivery by giving each cylinder its own injectoro GDI improves efficiency over MPFI by moving the fuel injectors into the combustion chamber; More precise control of fuel delivery (by position and pressure) means less fuel is requiredGDI operates at 2,200psi vs. 40-60psi in MPFI, requiring more components with more stringent tolerance requirementsGDI program life around 15+ yearsMPFI V6 GDI V6Precision Turned Part content:6 Injectors$6 per vehiclePrecision Turned Part content:6 Injectors1 High pressure fuel pump2 High pressure fittings$60 per vehiclewww.nninc.com46



 CAFE – NN Content Per VehicleTechnologyDirect InjectionMulti-Speed TransmissionsVariable Valve/Cam TimingElectric Power SteeringHigh Pressure Diesel (Commercial Vehicles)Efficiency Increase15—20%5—10%4—6%3—5% 20-30%Key CustomersBosch, Denso, ContinentalZF, Bosch, FiatDenso, BorgWarner, MahleZF-TRW, Bosch, NexteerCummins, Bosch, NavistarContent Increase per Vehicle$0 $20 $40 $60 $80 $100Regulatory standards will require adoption of all fuel saving technologieswww.nninc.com47



 Automotive SummaryIndustry leader in manufacture of complex precision components and assemblies required for applications that allow OEMs to meet CAFE and other global fuel efficiency standardsGrowth of new CAFE technologies will substantially outpace automotive industry growth projections of 2.5% annuallyCAFE related technologies require more components with tighter tolerances resulting in higher content per vehicle for NNSafety Power Steering Electric Accessory Motors Climate Control Fuel SystemsElectrical Switch Sensor Components Advanced Powertrain Braking Systems Wheel Hub Units Constant Velocity Jointswww.nninc.com48



 Capital Structure Overview



 Capital Structure OverviewCapital Profile OverviewParent Credit Ratings = B2 / B+WACD = 7.10%Required Principal Payments = $5.75MTotal Interest Expense* = $60MCovenant Lite ExecutionPricing negatively effected: macro baRight Capital StructureTotal Senior Debt Outstanding+$829 millionTerm Loan B $573 millionRevolverSenior Notes $250 millionwww.nninc.com50 *Excludes amortization of deferred financing charges +Outstanding as of 12/31/15



 Secured DebtTotal Senior Debt Outstanding$829 millionTerm Loan B $573 millionRevolver*variable rate loan, rate as of 12/31/15Summary OverviewTerm LoanFacility Rating: Ba3 / BB-Interest Rate*: 5.75%Required Principle Payments: $5.75MCovenant LiteOptional soft call beginning April 2016RevolverInterest Rate: LIBOR + 350Ample capacity to satisfy any working capital needsTerm Loan is the only facility with a required principle paymentwww.nninc.com51



 Senior NotesTotal Senior Debt Outstanding$829 millionSenior Notes $250 millionSummary OverviewFacility Rating: Caa1 / BMaturity: October 2020Callable in November 2017Interest Rate: 10.25%Required Principal: NoneCovenant LiteFlexible, Patient Capitalwww.nninc.com52



 De-Leveraging Profile$ In Millions$900 $800 $700 $600 $500 $400 $300 $200 $100$0Net Debt Outstanding5.50x5.00x4.50x4.00x3.50x3.00x2.50x2.00xLeverageYE 2015 2016 2017 2018Notes Term Loan LeverageInstitutional focus on deleveragingFlexible call provisions & ratings increases can speed up deleveragingFree cash flow will be directed to debt repaymentWith no EBITDA growth we are still less than 3.5x levered at that end of 2018.www.nninc.com53



 Capital Structure SummaryCorrect Capital StructureDespite pricing being wide of expectations, this structure allows for maximum flexibilityFlexible Repricing ProvisionsSoft call options begin in April 2016More to the storyOur debt service coverage is better today than post the Autocam acquisitionPower of Free Cash FlowSignificant free cash flow allows us to deleverage in less than 3 yearsContinuous proactive management of the capital structurewww.nninc.com54



 Financial Performance



 2014 – Road to $800 MillionIn Millions$900 $800 $700 $600 $500 $400 $300 $200 $100 $0$260 $800$90$60 $17 $3732013 Base European Organic Adjacent Acquistion 2018 Strategic Market Growth Market Revenue Plan Recovery GrowthCompleted four acquisitions including AutocamGrew the legacy business ~8%Ahead of plan entering 2015www.nninc.com56



 Road to $1 BillionIn Millions$1,200 $1,000 $800 $600 $400 $200 $0$110 $1,000 $890$666$488$3732013 Base 2014 2015 2016 Organic 2018 Strategic Revenue Revenue Guidance* Growth PlanFocused organic growth that out paces our end marketsElectrical, Medical and Aerospace segments positioned for higher growthAcquisitions will be focused on tuck-ins & product extensionswww.nninc.com57 *Based on mid-point of 2016 guidance



 2013—2018 Strategic TargetsEPS CAGRSales CAGRROIC32% Gross Margin22% EBITDA Margin18% Operating Margin*26%20%13%-16%www.nninc.com58 *Top to bottom of economic cycle range



 Sales Growth$1,200 $1,000 $800 $600 $400 $200 $0$1,000$890$667$4882014 2015 2016* 2018 TargetPRECISION BEARING COMPONENTS AUTOCAM Precision Components Group PRECISION ENGINEERED PRODUCTS • Entered high growth medical and electrical markets in 2015Continued growth in CAFE technologies drives growth into 2018 and beyondSteady growth in core business markets driven by outsourcingwww.nninc.com59 *Based on mid-point of 2016 guidance



 Adjusted Operating Margin16.0% 14.0% 12.0% 10.0% 8.0% 6.0% 4.0% 2.0% 0.0%14.0%12.9%9.8%8.4%2014 2015 2016* 2018 Target Base Continous Improvement / Synergies Manufacturing Rationalization End Market DiversificationEnd market diversificationOperational efficiency driven by the NN Operating SystemSynergieswww.nninc.com60 *Based on mid-point of 2016 guidance



 Adjusted EBITDA Margin22.0% 20.0% 18.0% 16.0% 14.0% 12.0% 10.0% 8.0% 6.0% 4.0%20.0% 19.0%15.7%13.3%2014 2015 2016* 2018 Target Base Continous Improvement / Synergies Manufacturing Rationalization End Market DiversificationExpansion driven primarily by the NN Operating SystemFree Cash Flow+ will exceed $200 millionLess than 3x levered by end of 2018www.nninc.com61 *Based on mid-point of 2016 guidance+Free Cash Flow available for debt repayment



 Return on Invested Capital (ROIC)20.0% 18.0% 16.0% 14.0% 12.0% 10.0% 8.0% 6.0% 4.0% 2.0% 0.0%18.0%14.4%10.5%8.0%2014 2015 2016* 2018 Target Base Continous Improvement / Synergies Manufacturing Rationalization End Market DiversificationGrowing profits on 2016 base of invested capital increases ROIC from 8% to 18%Capital intensity reduced from ~8% to ~5% of SalesContinuous improvement and synergies add to returnswww.nninc.com62 *Based on mid-point of 2016 guidance



 Adjusted EPS Expansion$4.0 $3.5 $3.0 $2.5 $2.0 $1.5 $1.0 $0.5 $0.0$4.00$1.70$1.51$1.372014 2015 2016* 2018 Target Base Continous Improvement / Synergies Manufacturing Rationalization Sales Growth Leverage Interest reduction End Market DiversificationMargin Improvement driven by the NN Operating SystemReduction in interest expenseFlex Productivity leverages increased Saleswww.nninc.com63 *Based on mid-point of 2016 guidance



 The NN Operating System



 Premise of the NN Operating SystemIntegrated Operating CompanyCommon methodologies delivering near & long term valueFlex ProductivityMaximizing performance no matter the market conditionsLeverage TechnologyOne Platform, one companyPrescriptive ProcessesDisciplined execution of the operating planA Disciplined & Flexible Operationwww.nninc.com65



 NN Operating SystemFUNCTIONAL EXCELLENCEFinance—Legal—ITIR/TreasurySales and marketingSupply chainIntegrationASSESSMENTCorporate complianceCustomer / employee surveysSafety auditLean maturityOPERATIONAL EXCELLENCEContinuous ImprovementSafety / QualityZero incident culturePLANNINGBy site operational plansTransferable processesStrategic disciplineGROWTHOrganic growthOutgrowing marketsAcquisitive growthBrandingCONTINUOUS LEARNINGEducation and trainingTalent acquisitionwww.nninc.com66



 Flex ProductivityFoundation of the NN Operating SystemPrescriptive mechanicsIntegrated systemClose loop systemBottom LineHitting the bottom line isn’t good enough. Our operations must earn the right operating profit for each dollar of increased salesDeclining SalesSynchronized variable cost adjustmentImmediate labor adjustmentExpense ManagementDefined Targets35% incremental average25% decremental averagewww.nninc.com67



 Summary / Q&A



 2016 – A Year of TransformationLeverage the NN Operating System across the entire platformIntegrate PEP on the platformRemain focused on our Strategic Plan objectivesContinued progress on our operating & financial targetsDe-Leveraging a priorityOur strong free cash flow will lead the chargeTransform our Sales PlatformDeliver engineered solutions across the entire portfolioFocused on becoming a well-oiled machinewww.nninc.com69



 Who We AreEngineered Solutions…Automotive Industrial Technology Medical Aerospace ElectricalInspired by innovationwww.nninc.com70


